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Seth Greenblott Bio
CEO & Business Consultant

Seth is a third-generation entrepreneur and grew up discussing business around
the dinner table with his father and grandfather. Following their example, he has
gone on to successfully launch and transition law firm, three different business-
to-business professional services enterprises, a commercial real estate venture,
and a national rare disease nonprofit. He has worked with business of all sizes
either as corporate counsel, business consultant, and as a Certified Exit Planning
Advisor. In whatever capacity he is engaged, Seth helps his clients find strategic
paths to achieve their goals. As a result, he is often the first call his clients make
when confronted with a challenge. Away from the consulting world, Seth spends
his time at home in Hopkinton, New Hampshire, spending time with his wife and
two daughters or out tending to his ever-expanding home orchard.

607-765-3677
seth@teamacres.com

John Prieto Bio
Business Broker | Managing Director

John, a Nashua native, has a deep-rooted passion for business and real estate,
shaped by his family’s legacy. Following in the entrepreneurial footsteps of his
parents and nine siblings, John has built his own successful career as a serial
entrepreneur. Over the years, he has been involved in more than 4,000 real
estate (licensed Broker & appraiser) and business transactions, giving him a
wealth of experience in both industries. John and his Acres team specializes in
business brokerage, where his extensive knowledge of the real estate market,
paired with his lifetime of entrepreneurial insights, allows him to expertly guide
business owners through the complex process of selling their company. His
deep ties to New Hampshire and beyond business community that has helped
him build a vast network that he taps into to connect buyers and sellers, address
challenges, and ensure smooth transactions. Whether a client is looking to sell a
small business or a larger operation, John’s expertise in business valuations, deal
structuring, and negotiations has made him a trusted partner for those navigating
the intricacies of business sales.

603-305-6073
john@teamacres.com
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